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Bringing neighbors closer to their community

Family Legacy of Tires Continues
Through Customer Trust and Great Service

By Julie Brown
Mesa automotive and tire shop gives true
Ameaning to the term family owned and
operated.

On any given day, the lobby of Red Mountain
Tire and Auto is filled with customers getting
their cars serviced and sharing stories with the
staff about their children, work or travels. One
woman even brought in homemade fudge, and
thanked employees for the wonderful service they
provided.

The staff knows more than just the inside
of their customers’ cars. They know those
customers’ names, and they consider them family.
It’s all part of the old fashion, honest shop busi-
ness philosophy set by owners Kim and Todd
Connolly, who are part of a long family legacy in
the automotive industry.

While most teenagers were focused on
hanging out with their friends and cruising the
mall, Kim was getting her hands dirty working
in the family tire business. At the age of 13, she
pushed papers at her father’s Mesa tire shop,
never knowing she was honing the skills that '
would shape her lifelong career.

Her father represents generations of shop
workers, managers and owners who have
followed in the footsteps of Kim’s grandfather, .
J. Darwin Gunnell, one of the founders of the
Big O Tire Company. By the age of 18, she
was managing a tire shop. She also was one of the only
females in a very male-dominated industry.

“I don't even recognize the smell of the rubber
anymore,” Kim shared. “Growing up in the shop was
normal and comfortable for me, and I always enjoyed
working with the guys.”

tire stores.

even after she married her husband, Todd. Once they

lost his job in the mortgage business. With his years
of experience in retail sales, management and training,
he quickly found a new job, which moved the couple

bays.

are crucial”

throughout the state. Wherever they went, Kim found
work at the local Big O shop. Then, the opportunity
came for Todd to apply his retail expertise to the
automotive industry, managing one of his stepfather’s

The opportunity came eight years later for the
Kim continued to manage one of her father’s shops,  couple to take over a Firestone franchise, which later
was renamed Red Mountain Tire and Auto. Having
returned from their honeymoon, Todd found out he had  celebrated their 10th anniversary this summer, Kim
and Todd have much to be thankful for, but they
have worked hard for it all. Their business has tripled
in sales, grown to 12 employees and -
expanded from seven to 10 service !

“The automotive industry is
difficult because people are in tough / Ga’,
situations, and the last thing they / O Q
want to do is spend money on N

their cars,” explains Todd.“T = p4
enjoy the challenge of being — GE
a problem solver, but it requires a - 6'
lot of patience and understanding.” People )
are naturally untrusting when it comes to y
automotive service.“So, we have to work extra
hard to prove our integrity,” added Kim. ¢
“Women especially have been burned by
past experiences. So, it’s reassuring to know we
treat everybody as if they were bringing in our
mother’s car, and honesty and customer service

Trust and good old fashion service have been
the key to the couple’s success, and is likely the
reason 75 percent of their business is from referrals.
Customers have traveled from all parts of the Valley
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and the state to have their cars serviced and experi-
ence the atmosphere the couple has worked hard to
create.

Kim and Todd love to keep their customers
happy with surprise appreciation days, including
special lunches. They even spent their anniversary
week giving away $10,000 in prizes. Employees get
medical benefits, participation in incentive programs
and are no strangers to a meal at the Connolly home.

“Running your own business is hard work and
requires a lot of sacrifice,” stated Kim, who is also a
mother of six. “It’s also very rewarding to be able to
provide a service for the community that’s valuable,
honest and sincere.” B

Red Mountain Tire and Auto is located on
McKellips Road, at the southeast corner of Recker Road.
For more information, call (480) 396-4677, or visit the
Web site at www.redmountaintire.com.

Sell items at the
RED MOUNTAIN RANCH

GARAGE SALE

Submitted by Red Mountain
Ranch Social Club

ith the time for the annual Red
Mountain Ranch Community Garage
Sale fast approaching, residents

wishing to participate and sell items are encour-
aged to act now.

The garage sale, set for Friday and Saturday,
Nov. 12 and 13, is a wonderful opportunity to get
rid of those items you no longer need, meet your
neighbors and make money at the same time.

This is one of the largest commu-
nity garage sales held in the Phoenix
area and will again be sponsored
by the Red Mountain Ranch
Social Club. This sale has been
held for a number of years
and always draws a huge
crowd.

Please complete
the coupon on page 6,
and mail it, together
with your $15 check,
payable to the Red
Mountain Ranch Social
Club, to Jay Williamson, Garage
Sale Chairman and Club Treasurer, 6508
E. Star Valley St., Mesa, AZ 85215.

We need your e-mail address and mailing
address to contact you as to where and when to pick
up your garage sale packets. B

For more information, you also can call
Jay at (480) 459-5660, or send an e-mail to
Jjaynwilliamson@yahoo.com.

In This Issue
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VITAMIN D IS NOT A VITAMIN

Better Opinion from Dr. Paul Budnick, MD

( :ontrary to popular belief, vitamin D is a
hormone, not a vitamin.

Medical books refer to calcidiol
as a pro hormone and calcitriol as a hormone.
Cholecalciferol, D3, is produced in the lower
layers of skin only when sun exposure is
adequate. Sun exposure in the tropical areas
of the world is best, and exposure within the
Arctic Circle proves to be incompatible with
human life.

Surfers and skaters in Hawaii have very
good vitamin D levels, upward to 70. Most
of my patients living in Arizona come in with a level of
8-25, below the 32-100 optimal range. Studies show
retirees in sunny states like Arizona, Texas, Florida and
California live longer.

The highest vitamin D level I've seen from a patient
who did not take vitamin D was about 40. She sunbathed
and ate salmon or eggs daily. Catfish, salmon, sardines and
tuna contain the most vitamin D, as well as the beneficial
Omega 3 fats. Eggs contain a moderate amount of vitamin
D, as well. The fortified foods, such as milk and cereals,
contain small amounts of vitamin D.

Many years ago, parents gave their children a table-
spoon of cod-liver oil (which contains more than 1200 TU
of vitamin D) to prevent illness in the winter. Now, scien-
tists know this was a wise thing to do because vitamin D
directly optimizes many components of our immune
system, including macrophages, lymphocytes and
monocytes, therefore, preventing infectious
disease and cancer.

Vitamin D also works in the kidney,
maintaining the body’s calcium level to
prevent osteoporosis. Patients on dialysis,
kidney machine treatments three days a
week, must take 50,000 IUs of vitamin D
a week to prevent spontaneous fractures
from severe osteoporosis.

‘The best vitamin D available at the

Las Sendas
Golf Club

Owner’s Special
Mon-Thurs
Fri-Weekends & Holidays
Price Includes Green fee, Power (art &
Unlimited Driving Range. All Offers Expire October 31, 2010.
Book your tee time (480) 396-4000
Power Road & Thomas in E. Mesa
www.lassendas.com

MOHAWE

ANNIVEEEANY

SUMMERTIME

Play for as low as

$29.99 before noon $19.99 after noon
$39.99 before noon $29.99 after noon

Anti-Aging Institute is thick, white, tasteless
drops, and each drop contains 2,000 IUs. I
usually recommend taking 4,000- 6,000 IUs
a day, depending on the vitamin D level we
obtain at the clinic.

I give my young sons 2,000 IUs
a day, especially when they go back
to school and need a strong immune

system. To replicate the old fashion
cod-liver oil, I also give my kids Omega
3, DHA in the form of lemon flavored
gel caps, which the child bites, swallows
the oil and spits out the gel cap shell.

My advice is to have your vitamin D level checked,
along with the other hormones, such as testosterone,
estrogen, thyroid, DHEA, cortisol, and progesterone, at the
Anti-Aging Institute of Arizona on North Power Road. B

For more information, call (480) 292-1110, or visit the Web
at AATAZ net.

Dr. Paul Budnick, MD
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MCC offers more than 600
Late-Start classes.

Enroll now through
October 16, 2010

31999

View MCC’s Late-Start
classes @ www.mesacc.edu,
click class schedule.

=k
COMMUNITY
COLLEGE

www.mesacc.edu

L SJeractons
Goif Clieds

AMaricopa Community College The Maricopa County
Community College District is an EEO/AA institution.

*Offer

any one item*

all Ring Saws, Grinders, Kilns
and Class tool kits. Limit one per visit.

1762 S. Greenfield Rd.,

hasiwaitediongienough

MCC Southern and Dobson Campus 480.461.7000
MCC Downtown Center 480.461.6100
MCC Red Mountain Campus 480.654.7200

MCC Online - Internet Classes www.mesacc.edu/mcconline
480.461.7928

Monday: 9am-5pm
Mesa, AZ 85206 Tuesday: 9am-9pm
_EVER = Wednesday: 9am-9pm
- i ure g Thursday: 9am-5pm
24 MONTH FINANCING OPTIONS AVAILABLE S CEE 480-655-2000 Sag:ggif %g‘igp'"m
~merican . 6707 E. McKellips Road - (480) 964-4000 - www.american-interiors.com = www.kachinastainedglass.com Sunday: CLOSED
IN’l‘ERIdRS (SW Comer of Power & McKellips) Mesa, AZ  *Sce storcs for details. L TR Nt S
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|l event

Red Mountain Ranch Up Close October 2010 3

Red Mountain Ranch Rackets Ready to Hit for the Cure

By AnnElise Makin
ennis players, get your rackets
ready for the 10th annual Hit for
the Cure on Saturday, Oct. 16,
with proceeds benefiting the American
Cancer Society and its support of breast
cancer patients in the East Valley.

‘The organizing committee has shifted
into high gear to make their tennis fund-
raising event at the Red Mountain Ranch
Country Club another splendid success.
A sworn group of Red Mountain Ranch
breast cancer survivors and their friends
have been working on it for months.

This year’s anniversary event is chaired
by Jan Edson, also a survivor and founder
of Hit for the Cure. Jan has signed up a
group of friends from her current home-
town of Prescott to play and volunteer.
Karen Benewith has proposed selling
event T-shirts.

Survivor Gisela Munro had reported
court sponsorships were in recession, but
she has her hopes set high on selling plenty
of $100 certificates. Bill Munro, Gisela’s
husband, has designed the donation certifi-
cates plus a number of attractive posters
and table cards for business advertising.

“Advertising is about seeing it again
and again,” said tennis pro Ray K."You
can't have too much of it.” Posters will be
placed through the Red Mountain Ranch
Country Club about two weeks prior to
the tennis tournament.

Silent Auction Manager Matt
Winkler has already made a chart for the
layout of auction tables. By taking this
highly involved job, Matt continues the
commitment in honor of his wife, Deb,
who was lost to breast cancer last summer.

bo
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BREADSMITH ..;3-..

HAND MADE. HEARTH BAKED." -&

ﬂBuy one loaf and'get a
mgnature loaf of equal

Experience

e or |esser value FREE'

i

artisan breads
made fresh
from scratch daily.

www.breadsmith.com

_FREE.LOAFx
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Survivor Pat Trapp, from the Set Up
Comnmittee, together with her team, will
help Matt configure the auction tables. Judy
Smee, keeper of the donations list, encour-
ages everybody to keep hustling for attractive
prizes from individuals and businesses.

A pair of additional helpers has joined
Desk Coordinator Lynn King's volunteer
platoon, but nearly 20 people are needed
at one time for staffing registration tables
and providing a smooth flow. Additional
staffers would be most welcome.

A new feature this year is the do-over
token. Players can buy a token for $5 to
improve their scores.”We definitely
want to put buckets on the courts
for do-over IOUs,” said Sue
Kienitz. She is counting on the
heat of competition to generate
additional donations for a good
cause, ®

HIT FOR THE CURE OPENING CEREMONIES

The 10th annual Hit for the Cure opening ceremony with the Hit for the Cure Organizing Committee is looking
is scheduled for Saturday, Oct. 16, at 8 a.m. at the Red forward to your attendance.
Mountain Ranch Country Club tennis courts, with former
tennis pro Tom Davis serving as opening speaker. Men’s, Women’s and Mixed Doubles

Sheridan Skarda will be performing the songs Still Enter as a team (levels <6 through 10) for the Hit for the
Standing and Fight Like a Girl in honor of her mother, Cure. Matches start on Saturday, Oct. 16, at 8 a.m. for women's
Wendy Skarda, a breast cancer survivor. Then, it will be doubles, 1 p.m. for men’s doubles and 5 p.m. for mixed doubles.
time to hit some balls, and spend the day catching up with All matches will be completed by 6 p.m. If the entry base is
friendships. very large, matches might start on Friday night. B

The Hit for the Cure will culminate with the silent To register for the Hit for the Cure benefit, or for more
auction at 7 p.m. Players, friends and supporters are information about the tournament, contact Ray Kheshvadjian at
welcome to stay around for the party. Everyone associated rayk@rmrcc.com, or call him at (480) 981-8172.

Alta Mesa Golf Club invites you to join

our Seasonal Membership
NOVEMBER - APRIL

Come enjoy playing a private 18 hole championship golf course ranked
as one of the Top Ten Courses in Desert Golfer Magazine.

SEASONAL MEMBERSHIP
3 month program - $2,000 Family $3,000
6 month program - $3,000 Family $4,000

e » No monthly dues « Unlimited green fees & use of Practice Facili
« Charging privileges « Men’s groups of vario olf level
1 Gt 1en’s organizati -oWuTRMﬁ# g
Kim in Membership for details 480-832-3257 ext. ‘IOO
or kim@altamesagolf.com

‘.
K 1.'1‘ -

2831 N. Power Road ® Mesa &+ #
(at Power & McDowell)

(480) 981-7600 1'9‘-

Valid only at Breadmith ofMesa. ]
Expires October 31, 2010

www-azlipo.com

18666601163

DreamBody
at dream prices

DreamBody Centers offers the most advanced,
] permanent liposuction procedure, using laser
lipolysis and ultrasound suction with tumescent
local anesthesia. There are no stitches, and most
patients go back to work in a few days.

Prices starting at 51900

HCG METABOLIC WEIGHT LOSS
MEDICALLY SUPERVISED WEIGHT LOSS

KEY FEATURES INCLUDE:

«  DETAILED HISTORY AND EXAMINATION
| «  INSTRUCTIONAL MANUAL WITH RECIPES

«  REVIEW OF BLOOD CHEMISTRY: CBC AND CMP
WEEKLY B-12 SHOTS
26 or 46 DAY PROGRAMS
MEDICAL SUPPORT

Paul Alexander Budnick, M.D.

www.UpCloseAZ.com
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RED MOUNTAIN
FAMILY CHIROPRACTIC
OFFERS REIKI CLASS

Submitted by Red Mountain Family Chiropractic

ed Mountain . -
Family L 1
Chiropractic is L,

offering a class in Reiki -

on Saturday, Nov. 6, - — -
from 9 a.m. to 4 p.m.

Reiki Master — —_—
Teacher Susan Little /| o
will teach this Reiki -
class. She will teach —
exactly what Reiki is P

and how it reduces
stress and strengthens
resistance to illness.
Susan also will explain
the natural
and simple
way Reiki # _:y -
achieves H.__ b
healing
at all
levels— &
physical,
mental,
emotional
and
spiritual.
The preregistration fee for the class is $125. At
the door, the fee is $135. The fee includes a book and a
certificate of completion.
Space is limited. So, register today at Red Mountain
Family Chiropractic, 2849 N. Power Road, Suite 103.
Come join us, and discover the healer within! B
For more information, call (480) 924-7632.
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-~ your Golf Swing?

Exercise and Nutrition

Submitted by Las Sendas Dental Health

of humor, or because his chairside manner is ideal? Is it
due to the number of continuing education courses he has
taken or the clinical
expertise exhibited
when doing a filling
or a crown?

‘We have often
asked ourselves
these very same
questions. In a
pursuit to build a
practice focused
on truly serving
the Las Sendas
community, we at
Las Sendas Dental
Health strive to
cultivate a relationship with each and every
patient. The patient/office relationship will
be mutually beneficial if it is built on a solid
foundation of trust.

Every relationship we develop becomes
truly enhanced when both parties trust each
other. A true friend is one who can be counted
on to keep his word and deliver in times of
need. A trusted spouse is one who you know
will be there in the good times and the bad.
There is no reason why we shouldn’t expect
the same from our dental office.

At Las Sendas Dental Health, we pride ourselves on
being honest with every patient we see. Our commitment
to our patients is to give them the quality of care they
deserve and to do so because we care about them and their
well-being. Unfortunately, the society in which we live

yith his mother Barbara
_

Acupuncture
Medical Massage

Lynn Knuth, DC
Chiropractic Physician

MOST INSURANCE PLANS ACCEPTED — AFFORABLE

Family Chiropractic

www.RedMountainFamilyChiro.com

Call for an appointment

480.924.7632

2849 N. Power Road - Suite 103 - Mesa 85215

TREATMENT PACKAGES

hat makes a good dentist? What causes
g
patients to see a particular dentist for multiple
years? Is it because the dentist has a great sense

A Confident, Beautiful Smile says a lot about who you are.

Dr. C. Martin Farnsworth, DMD
Dr. David Whitlock, DDS

2947 North Power Road

Suite 103, Mesa

We accept most insurance plans, credit
cards, & E-Z payment plans, o.a.c.

CALL TODAY!
(480) 283-5854

WWW.LASSENDASDENTALHEALTH.COM

ZOOMI

Mearn |
DENTAL OFFICE APPRECIATES CONTINUED
SUPPORT OF PATIENTS, COMMUNITY

today has discounted trust, and trust can be hard to find. It
is our mission to instill trust in each patient who chooses us
for dental needs.

We offer a wide variety of services to meet the needs
of everyone in our community, and we also are very happy
to announce we are starting to expand our hours into
the evening to accommodate those who
are working. We know times are tough
for some, and we want to be sensitive to
those needs. By staying open into the
evening, our patients will not only get the
treatment they need, but they will not
have to miss work to do so.

In addition to expanding hours into
the evening to better serve our patients
and the community, we are including
additional insurance for those patients
whose employers
have changed but
who wish to stay
with Las Sendas
Dental Health.

At Las Sendas
Dental Health,
we also continue
to grow, adding
a new dentist to
our practice. This
addition helps
us better meet
the needs of our
patients.

We hope by gaining the trust of the patients we have
and by serving the community around us, we will be an
office to which people will want to refer their friends
and family. We thank you for putting your trust in Las
Sendas Dental Health, and we look forward to seeing

you in the future. W

A Leader in Full Service, High-Tech Dentistry

NOW OFFERING
Evening Hours!

I LOVE TO
SMILE!

i

DA .,
LA_S%ENMS

DENTAL HEALTH

« Dentistry for the whole family
+ Now offering evening hours

« Offering Itero Cadent impressions,
the worlds most accurate impressions

+ Cosmetic Smile Enhancements
Veneers & Porcelain Crowns

« Implants - Placement & Crowns
+ Root Canal Therapy

« Oral Surgery

Including Wisdom Teeth
« Afraid of Dentists?

Nitrous Oxide Sedation Available
+ A Team of Professionals

Here to Help You Smile

WHITER TEETH IN UNDER ONE HOUR
In Office Whitening: $350, Includes take-

Tooth Whitening home whitening kit: $800 Value!

www.UpCloseAZ.com
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PROTECT YOUR PRIVACY
WHILE YOUR HOME IS ON THE MARKET

By Jobn Karadsheb

f your home is on the market,
Iyou probably have already taken

great care in cleaning the interior
and making necessary renovations,
which could help attract prospective
buyers, but before your home is
shown to any buyers or agents, you
should consider performing a few
tasks to help protect your privacy.

Not only should you try to remove personal items from
tabletops or counters, but it also is wise to remember the
fact potential buyers will open closets, cabinets and built-in
drawers as they assess the property. To protect your privacy
and prevent prospective buyers from forming any biases
against you, it may be prudent to follow these four simple
steps before showing your home.
1. HIDE YOUR MAIL

When dealing with your mail, you should either
remove it from your home or place it where it cannot be
found. If prospective homebuyers spot collection notices or
excessive credit card bills in plain sight, they might imme-
diately assume you are in debt and need to sell your home
quickly. Furthermore, as no one wants strangers to read
any of their personal materials, you should try to conceal
all of your mail—down to the last furniture catalog.
2. TAKE DOWN PHOTOS AND DIPLOMAS

While some home sellers feel such personal docu-
ments could add an atmosphere of coziness to their
property, you may want to consider clearing the walls.
Following this simple step could help prevent any type of
bias from prospective homebuyers. For instance, home
sellers with recent diplomas might be perceived as deep
in debt and willing to sell at any price. On the other
hand, a diploma from an elite university could show how
successful you are and further demonstrate you can afford
to sell your home for less than asking price.

Real Estate

brought 0yoU bY:  ped Mountain Ranch Area
Market Report

Sales for the Month of August 2010

CQLDMUACTLL
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3. CLEAN THE CLOSETS AND
DRAWERS

If you have ever been to an open house
or toured a home for sale, you can prob-
ably understand the desire to dig around.
In most cases, prospective homebuyers
simply open closets and cabinets to inspect
the space or make judgments about the
construction of the home. While most
people who view your home will not try
to snoop in your personal belongings, try to pack away
anything that could tell an unwanted story about your life.
4. TURN DOWN THE ANSWERING MACHINE

This final step is probably the most overlooked by home
sellers. Just as you cannot anticipate what arrives in the mail
each day, you cannot predict when you might receive an
unwanted phone call. If you are engaged in an open house
or private viewing, you certainly don't want a prospective
buyer to overhear a message from a collection agency or
credit card company. Furthermore, as you are in the process
of selling a home (and possibly buying another), you don't
want buyers to know anything about your personal business.
Hence, before any prospective buyers enter your home, you
may want to mute your answering machine to prevent any
uncomfortable exchanges.

In conclusion, when you are ready to show your home to
prospective buyers, try to remove anything that might drive a
buyer away or create an unwanted bias. Whether it's as simple
as removing your personal mail or staging the closets of your
home's bedrooms, a bit of work can not only protect your
privacy but also can potentially help sell your home. B

Jobn Karadsheb is a licensed REALTOR® with Coldwell
Banker Trails And Paths Premier Properties. He also is an
Associate Broker, Accredited Buyers Representative and a
Certified Residential Specialist. You can contact John with any of
your real estate questions. Call him at (602) 615-0843, or go to
his Web site at www.BuyAndSell AZ.com.

fevevr

TASTE OF
SANTAN

BENEFITS SAVE THE FAMILY

or the third year, Save the Family Foundation of
F Arizona, an East Valley nonprofit, will host the

Taste of SanTan at SanTan Village in Gilbert on
Friday, Oct. 8, from 6 to 9 p.m.

The $40 entry fee includes food tastings from SanTan
Village and Gilbert area restaurants, alcoholic and nonal-
coholic beverages, live entertainment, fashion displays and
raffles. All proceeds will go directly to Save the Family.

All attendees must be 21 years of age or older to
participate.

Reservations are
required. To make
a reservation, or to o8
learn more about :
Save the Family, visit
the Web site at {
www.savethefamily.org. '\

Save the Family
empowers families to
conquer homelessness
and achieve lifelong
independence. M

John K aradsheh, Asr, crs

ASSOCIATE BROKER, REALTOR®
Multi-Million Dollar Producer
Accredited Buyer Representative
Certified Residential Specialist

(602) 615-0843

$899,000
Near Las Sendas
5,052 sf ~ 4 BRs ~ 6 Baths
Custom Energy Efficient Home
1+ Acre Lot ~ Sparkling Pool!

$589,000
Eaglefeather @ Las Sendas
3,330 sf ~ 5 BRs ~ 3 Baths
Golf Course Lot
City Lights & Mountain Views

Ne[VEIT] . Short Sale
Address Feot Sold Price Or REO
4032 North Olympic Circle 1,521 $179,500 X
$1,900,000
5935 East Vermillion Street 2314 | $225,000 SR LR QPRI
Go_urmel Chef's Kitchen
6051 East Sierra Blanca Street 2,948 $225,000 X Sttty el & Sk VEWET
6663 East Saddleback Street 2,047 $233,500
4055 North Recker Road #12 3,509 $425,000
6446 East Trailridge Circle #98 6,544 $605,000 X

$450,000
Fairway Estates
4,244 sf ~ 4 BRs ~ 3.5 Baths
Custom In Mesa Country Club
Gourmet Chef’s Kitchen

Information gathered from the Arizona Regional Multiple Listing Service is deemed reliable, but not guaranteed.
Sales Information provided By John Karadsheh, ABR, CRS of Coldwell Banker Trails &
Paths Premier Properties. www.BuyAndSellAZ.com

Trailridge @ Las Sendas
$268,000

Estates @ Boulder Mountain
$385,000

Circle G @ Highlands
$627,500

$355,000
Desert Vistas @ Las Sendas
2,226 sf ~ 4 BRs ~ 2 Baths
Kitchen With Granite Counters
Clean And Move-In Ready!

$249,000
Thunder Mountain Estates
Build Your Dream Home!
Prime, Almost 1 Acre Lot
City Lights & Mountain Views

ct For 1st Time Homebuyers Or Invi
Address Bedrooms/Baths/SF Price

3/2/1,394 $141,500
3/2/1,581

$151,500
3/251/2,042 $151,500
3/2/1,739 $182,000
3/25/1,880 $185,000
UNDER CONTRACT $187,000
41252246 $188,000
3/2/1,852 $192,000
4/25/1,975

$202,000
5/3.5/2,440 $235,000

2429 East Juanita
909 East Hampton
10454 East Butte
1063 East Halifax
10611 East Portobello
10654 East Ananea
2209 East Fairfield
2160 East El Moro
3034 East Hampton
3418 South Oak

www.BuyAndSellAZ.com

www.UpCloseAZ.com
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RED MOUNTAIN COMMUNITY COLLEGE PROVOST
SPEAKS AT SOCIAL CLUB MEETING

Submitted by Jay Williamson, Red Mountain
Ranch Social Club Publicity Chairman and
Kay Campbell, Acting Red Mountain Ranch
Social Club Secretary
win Trapp, our vice president, called the Sept.
E9 meeting of the Red
Mountain Ranch
Social Club to order at 9:30
a.m. Ewin conducted this
meeting in the absence of our
president, Dave Bender, who
is on vacation.

Ewin asked Jay
Williamson to give the
Treasurer’s Report for August.
Jay asked, "Did you see the Republic newspaper this morning?
McDonald’s had a hiring day for 800 jobs, and 15,000 people
showed up.” He was glad our treasury was in better shape
than the Arizona economy.

Other reports included a public service announcement
concerning the proposed Cubs complex next to Red Mountain
Ranch. Chairmen of the Social and Program committees
reported about upcoming club events and meetings.

Program Chairman Marilyn Husted introduced
speaker Jo Wilson, provost at Mesa Community College
(MCC) at Red Mountain, and department chair of the
Home Economics Department.

During Jos presentation, an audience member asked,
"Why should I send my children or grandchildren to Red
Mountain Community College?" Her answers and informa-
tive handouts were very interesting,

1. Your children or grandchildren need further
academic or trade education after high school graduation
to secure good jobs. Studies show people with degrees earn
substantially more money and have more job security than
high school graduates.

2. By attending Red Mountain Community College

GARAGE SALE
COUPON

Your address, phone number and e-mail address
are required so we can contact you about when and
where to pick up your garage sale packets.

First Name

Last Name

Address

City/State/ Zip

E-mail Address

Phone

Your Comments,

for the first two years, students experi-
ence smaller classes with a much lower
student to teacher ratio than at a four-year
college, such as Arizona State University
(ASU). The Red Mountain Campus has only 4,000 students.
Instructors have more time to commit to each student's
learning experience. Students praise the individualized atten-
tion they receive, the opportunity to engage in undergraduate
research projects, as well as the ease of meeting and making
new friends and participating in student activities.

Studies show students transferring from MCC to a
university do so at a sophomore level or higher and earn in
the neighborhood of a 3.09 grade point average during their
junior year. This is higher than juniors attending the univer-
sity their first two years.

3. The cost of education for the first two years is lower at

MCC than at ASU. The annual tuition for a two-year, full-

time student at MCC is $2,130, compared to $5,998 at ASU.

Therefore, the cost at MCC is 64 percent lower than at ASU.
If a student attends MCC for the first two years and attends
ASU for the last two years, earning a degree from ASU, the

total cost of a four-year education is reduced from $23,992 to

$16,256. This reflects a cost reduction of 32 percent.

Bring your printing

projects to us.
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+ Easy onfine priming at Meupsstre.com,/pemt ﬂ —)
Submit your projects online anytime or J :: ~
bring them in today! I
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2733 N. POWER ROAD 8:30am - 6:30pm m-f
MESA, AZ 85215 8:30am - 5:00pm sat
(POWER & MCDOWELL)  www.theupsstorelocal.com/3690
480.641.1744 store3690@theupsstore.com

The Red Mountain MCC campus opened in 2001 and
expanded in 2005. In 2009, the Saguaro Building opened.

It houses a courtyard cienega, three terrariums and Mexican
free-tailed bat roosts, with viewing windows to study nesting,
migration and socialization. Thus far, no bats have roosted in
the windows, but there is still hope to see the critters.

MCC at Red Mountain had a dream to bring the
outside desert into the L-shaped terrarium. All native to
the Sonoran Desert, the infrastructure
rocks keep company with Arizona snakes
and lizards in the large terrarium. As
many as five of the nine rattlesnakes are
non-venomous.

The objective of Herpetologist Dr.
Andrew T. Holycross was to develop a
community appreciation for our wildlife. He
and Dr. Thomas C. Brennan have written
the only field guide about reptiles in Arizona.
The book, entitled A Field Guide to Amphibians and Reptiles in
Arizona, is available at bookstores and at Amazon.com.

The resident Gila monster of the terrarium only comes
out to be fed. The best time to see the desert wildlife is at
dusk, from 5 to 7 p.m. The temperature controlled, simulated
desert environment in the terrarium replicates the Sonoran
Desert. A pair of additional terrariums is being built. Frogs
will fill one, and Northern Arizona snakes will occupy the
other. Jo noted MCC must obtain permits from the Arizona
Game and Fish Department to keep wild animals in captivity.

The audience joined Ewin Trapp in thanking Jo for her
informative presentation.

The next speaker, Paul Maryniak, East Valley editor
of the Arizona Republic newspaper, is scheduled to present
Will Newspapers Go The Way Of The Dinosaurs?

Our social club meets the second Thursday of the
month at 9:30 a.m. at the Red Mountain Ranch Country
Club. Our next meeting will be on Oct. 14. You need not be
amember to attend. W

FORMERLY
CAFE ROMA
ON N.
RECKER
ROAD!

Closed Sundays

(Sun Valley Plaza)
Between Power & Sossaman Roads

(480) 654-0558

www.romacafemesa.com

$7.75

Beef, Chicken, Vegetables,
Fresh Salad and more!

Monday - Saturday 11 am - 2 pm

1
1
1
1
1
1
1
1
1
1
Valid for two people. Expires 10/31/10

EARLY BIRD

SPE
IS B/%é L

: Spaghetti with
Meatball or Sausage,

j includes Soup or Salad

1 Monday - Thursday

] 4pm-6pm only

1 Valid for two people. Expires 10/31/10

www.UpCloseAZ.com



Red Mountain Ranch Up Close October 2010 7

A O) R A )

COMPLETE LANDSCAPE CO. -~ N

? « CLEAN UPS * IN HOME CHILD CARE. Full or part time. Excellent references,
A LL PRO « RENOVATIONS * over 9 years experience. Educat!onal activities, large qla_ycare
TR LI « SPRINKLER REPAIR * ro%m, ?ull |nd_ustr|a| ptllayground in backyard. CPR certified, fun
and safe environment!
www.allprotrees.com * DRIP REPAIR
dennis@allprotrees.com o INSTALLATIONS « Please call Sue (480) 357-8944
480-354-5802 - TRIVMING - b g
- = * TRIMMING -«
" « FREE ESTIMATES ¢ SPECIALTY SERVICES
9 -
Tree Trimming ) :
Monthly Maintenance CALL JOHN at Palmer Piano Studios: Where Performance,
Arborist Theory, Technic, and Composition come together
602-577-2052 CELL Y, ) p e]
24 Hour Storm Damage 480-373-9312 OFC in harmony. Now enrolling for fall and accepting
Inoured/sonded new students. 480-252-2071
0 T w® FREEESTIMATES ROC# 194854/194855 L
ONE CALL DOES IT ALL! HOME SERVICES

( N

MK Remodeling & Design

Specializing in Custom Kitchen & Baths

Any Large Additions to Small Projects & Repairs.
Licensed & Bonded ROC237798. Member BBB.
Contact Mike for a free estimate (480) 285-6443
::‘rz‘éiehﬂiarﬂ:‘dggr <t Cleanin Web site: www.mkremodeling.com

- Natural Stone &Tilep&Groul Cleganing/SeaIing Email: mike@mkremodeling.com
«Window Cleaning

 748-61

Interior / Exterior
Dependable / Reliable - - g - q
Integrity Pools LLC, cleaning service and repairs. Professional,

References Available Insured, Bonded & Triple Certified since 2001

Gibert Chamber of Commeros Member Call today for a free estimate! Personal and Affordable pool maintenance and pool repairs;
20 Years Experience 480-324-1640 including filter clean-outs, acid washes, salt cells, etc. 480-818-3832.
Call Today for Free Estimate! www.TheMastersTouchCleaningService.com
LICENSED / BONDED / INSURED ROG# 233651 B#E Www.TMTCSl.net “Just Call Mike” Home Maintenance & Repair. Plumbing, electrical,
water heaters, disposals, RO systems, fans, lights, switches,
7~ sockets, irrigation timers & valves, etc...Mesa, (480) 628-2757.
T mm——
Arizona Desert View Builders, LLC Do Y‘?“ Need LANDSCAPING MAINTENANCE
PIumblng HeIp7 Yard Clean Up’s, Tree Trimming
. Irrigation, Winter Grass
Ca" Us First! Fully Insured and Bonded
« Best Water Heater Prices (480) 354-5802

« We Install and Service the Finest
Water Softeners and Reverse Osmosis
« 100% Safisfaction Guaranteed

ALL PRO TREE SERVICE and LANDSCAPING. Tree Trimming,
Removal’s, Stump Grinding, Bushes, Shrubs, Yard Clean Ups,
Landscaping, and Deep Root Fertilization, Etc.

+New Constructions ~~ ~ Remodels
+Tenant Improvements - Renovations

$10 Off Your First Service Call FREE ESTIMATES, Very Professional, INSURED & BONDED.
Low Fees&[]pen Book! With This Ad Mention This Ad and Receive 10% OFF!
T We accept credit cards.
| .
CAI. 18Years Experience in the Valley! J&B Home Maintenance Ploase Call (480) 354-5802
TODAY! [48[]] 641-ADVB [2382] 480-982-8242
* RIC#265081 - icensed Bonded Insured Lick ROCI27626 ==y Mesa Home Maintenance and Repair.
Plumbing, electric, irrigation, garage doors, water heaters,
. tile and drywall repairs, carpentry, handyman lists, and other
g |mag|ne- .. M ART I N EZ services. All work guaranteed. Sean Sornberger (480) 699-7990.
how you could shine this summer. .
g Landscape Maintenance CARPET, TILE & GROUT CLEANING.
1 Free estimates. Call today! Truck Mounted, Hot Water
Keep your . Extraction Process. Insured, Bonded & Certified. One of the very
yard beautiful

few in the US Triple Certified in Tile/Grout. Color Stain Sealing
Specialist. Visit www.TMTCSl.net or call Bryan at 480-324-1640.

Tree Removal
Gravel Installation Carmen's House Cleaning

Kumon Math and Reading keeps young Tree Trimming (602) 488-6382
minds active through the summer )

break, 50 your child won't have to play Clean Up 10 years experience
catch-up in the fall. Irrigation Call Today!

KUMON MATH & READING CENTER OF
SUPERSTITION SPRINGS
480-807-5515
1223 POWERRD, STE. 104 - MESA, AZ 65206

. /

Quality Work * Good Site
L~

[\ (480) 627-9479

,..-"'"'-__-""'-n.-' |7 _
ﬂnlq”m‘plh jAX Turn Your Photos .'n!u" WINDOW CLEANING
20 years

HWDHKS of ES;;;} Kat Klean Windows
Residential & Commercial

S\GNS BANNERS

W]@%J @rﬂ.@}]]@g Pro Pest Control  in the Valiey

PHIgTS (48(])() 620-11238
Ti tetomkat@gmail.com
PASTERS PECALS (o]

oISPLAYS CUTVINYL 50 0 FF :

PRV T T i INITIAL SERVICE [ it

ol N CANVAS
e 480 534-p4ﬂ3 | T eozsoroiz | *Memberof e Gilber 534
rariry W buenthee Gyid ameon Begre b Maragr

L
The Giff That Lasis A Life Time!
Gallery Wrapped Fine Ast Giclees
CELL: 602-501-0422
‘---'-—-'-'-..... Master Window Cleaners of America

www.UpCloseAZ.com



EX erience Las Sendas as an

EXCLUSIVE MEMBER

Lo Sondlas
Goff Cl

‘e Prlvate Golf (Iub

(Coming Sodh)
; New Pro Shop
v* Club Storage Facllltles Vit
*+ s Mesa’s Finest Steak & Seafood

« Complimentary Valet& "= -
Limousine Service '

. -¢For More Information on Our Exdlusive -
- Membership Opportunity, Call Kim Phillips;

-(480) 352-1279

or email KimPhillips@LasSendas.com

» Valley’s Best Scenery. 5

7555 E. Eagle Crest Drive, Mesa AZ 85207 - www.lassendas.com

Salon Azul hosts
holiday boutique

alon Azul will host a holiday boutique and
S open house on Saturday, Nov. 13 from

10 a.m. to 4 p.m. at the Red Mountain
Promenade Shopping Center, located at the south-
west corner of Power and McDowell roads.

More than 26 vendors will showcase their
holiday gifts, collectibles, and treasures at the
sidewalk festival event. Featured items will include
candles, jewelry, tamales, baked goods, clothing,
make up, and much more.

Salon Azul will also sell raffle tickets for two
beautiful gift baskets, with proceeds benefiting
Sunshine Acres Children’s Home in Mesa.

“Enjoy refreshments and great prices too

while you are holiday gift shopping,” said the girls

salon

Suite 105

oA

Fower & Mg

at Salon Azul. [T
For more information, call (602) 697-4357 or
(480) 390-0966. W

Promencicle

Our October Specials:
20% off

25% off

Offers expires October 31, 2010

On Sale now:

In pump bottles, 16 oz. each

Only $66.99
Savings of $10.00
Offer expires October 31, 2010

LAIR

0ld Fashioned Service, Combined with the Latest Diagnostic & Repair
NO JOB TOO BIG * NO JOB TOO SMALL ¢« WE DO IT ALL!

ALL AUTO REPAIRS * HUGE SELECTION OF TIRES

QUICK OIL CHANGES ° FREE LOCAL SHUTTLE
Best of Mesa B
2008, 2009 & 2010 Servicing the

Valley since 1962

* Unconditional
12 month/12,000
mile warranty on all

new parts and labor Your car will be

Highly trained
multi-certified ASE
Technicians with an
average experience
over 12 years

6033 E. McKellips Rd.

South East corner of Recker & McKellips
(480) 396-4677

We promise to fix only what
needs fixing and supply you the
replaced parts upon request.

—owners, Kim and Todd

OIL CHANGE
& TIRE ROTATION
oniy $15
Lube, Oil & Filter

(Up to 5 quarts of W30 Mobile Bulk Oil.
Does not include synthetic or diesel oil.)

Rotate all 4 tires

51-Point Inspection

Not redeemable for cash. Not to be

STORE MoN-frl 7:30am — 5:30pm sed with o

F".\r'-.'|"-|r W i Nearw J-:' 5

Red Mountain

kHOURS saT 7:30am — 2:00pm

=, Mcl2owell

your next visit if you are a returning client

your first visit if you are a new client

Moroccan Oil Shampoo and Conditioner

NAILS
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